Contact Info:

Healthscreen Solutions Inc.
(MDU: TSX-V)

Date: November 27, 2007

Ph: (250) 376-8989
Fax: (250) 376-7858
info@qiscapital.com
www.qiscapital.com

= . Price: $0.355
esearc
Doren Quinton
R;ssﬁﬁg rASS|stants T B W T O Vel o s Highlights:
Andrew McDougall % - six consecutives quarters of strong fiscal
Mﬁ“‘ performance
U 0.275
M e — b . recently awarded $750,000 contract
! AN P i . ey . .
o 7 Pt o - nearing profitability with over 300% increase
Ll o in revenues
0 - ranked 1% in Profit Magazine' s Hot 50
A RS AN R P DA )1 T A Canada s Emerging Growth Companies
2006 I 2007

KEY INFORMATION COMPANY OVERVIEW

Fiscal Year-end September 30 .

52-Week High/Low $0.52 - $0.05 Healthscreen Solutions develops, sells, and
3-Month Avg. Daily Trading Volume 243,542 shares services electronic medical software products
Market Capitalization $19.5 million that support electronic medical records and
Enterprise Value $18.4 million provides connectivity solutions to physicians
Book Value per Share $0.05 and other health care providers. The company
Current Ratio 0.87 was incorporated in 1981 and is based in
LT Debt to f2008e CF nil Toronto, Ontario.

LT Debt to Equity nil .
Price to 2008 Earnings na On May 8, 2007, the company acquired

Medical Telecom Corporation. Through this
acquisition, Healthscreen gained access to two
software packages titled CallerMD, a billing
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3 Months June 30 9 Months June 30 . ..
service that helps physicians to capture
2007 2006 | 2007 2006 revenues from uninsured medical services; and
Revenues 697 456 | 1529 1266 PrevCareMD, a service that assists physicians
Net Income (748) (25 | (940) (58) in maximizing government-funded preventative
per share (0.018)  (0.001) | (0.035) (0.003) care bonuses.
Cash Flow (333) 60 (271) 207
per share (0.008) 0.002 (0.010) 0.010 CORPORATE OVERVIEW
BALANCE SHEET (as at June 30, 2007) Healthscreen currently generates its revenues
Current Assets $1,733,389 from two main business streams; its core
Total Assets 5,149,454 business of bilings and EMR software, and
Current Liabilities 1,986,647 providing software and services that eliminates
Long-Term Debt 76,909 inefficiencies in the Canadian health services
Shareholders’ Equity 2,750,708 and increases revenues for primary -care
physicians. Healthscreen's software packages
SHARES OUTSTANDING (as at Nov. 12, 2007) create efficiencies for doctors by allowing them
Basic *54,859,927 to process claims to OHIP (Ontario Health
Options 4,314,000 Insurance Program), the Workplace Safety and
Warrants *+12,481,481 Insurance Board, and to third party payers.
Fully-Diluted 71,655,408

* management and insiders own approximately 40% of the
company'’s issued and outstanding common shares

** warrants exercisable at $0.18 have been accelerated to
Dec 10/07 for additional proceeds of approx. $2.2 million.

CallerMD focuses on capturing revenues for
uninsured medical services performed by
doctors including renewing prescriptions over
the phone, transferring medical records,
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missed appointments, and many others. Most
physicians simply do not bill clients for these services
due to a variety of reasons. Healthscreen has found
that on average, physicians are providing uninsured
services for an hour a day valued at $40,000 a year or
over $100 million per annum in Ontario alone.

Healthscreen also offers PrevCareMD, a service
designed to help physicians maximize their annual
preventative care bonuses (only available in Ontario)
and to assist in providing a higher level of patient
care. In Ontario, physicians can receive up to $11,000
in bonuses if they hit certain preventative care targets
such as giving flu shots to their elderly patients. This
market is estimated at $33 million in Ontario alone.

The company currently has 4,000 physicians using
one or more of its services and roughly 900
physicians using the newer and higher margin billing
for uninsured and preventative care services.

In early October 2007, Healthscreen and ZoomMed
Inc. signed a national distribution agreement for ZRx
Prescriber, a Web-based software application that
operates on a hand-held PDA. This portable device
enables physicians to make prescription information
available to pharmacists online. To date, ZoomMed
has signed agreements with 860 Quebec-based
physicians, and has interest from 500 other Quebec
physicians. Under the terms of this agreement,
Healthscreen becomes the exclusive distributor of
ZRx Prescriber in Ontario and has non-exclusive
rights in other provinces. By providing ZRx Prescriber
to its customer base, Healthscreen can begin to offer
additional prescription-drug-related services, including
prescription drug management and delivery programs.

In September 2007, Healthscreen was awarded a
contract with a value of up to $750,000 to implement
its electronic medical record system with the Dixon
Family Health Group, consisting of 42 full-time family

physicians practicing in 26 separate clinics in Ontario.
This contract represents the largest deal in
Healthscreen'’s history and presents the company with
further opportunities to cross-sell its suite of products
and services.

FINANCIAL

Healthscreen recently reported preliminary fourth
quarter revenues of $1.43 million compared to $0.7
million in the third quarter of 2007, and $0.35 million
for the comparative quarter in 2006. Fourth quarter
revenues were comprised of 46% from physician
services, while 54% came from medical software.

Revenues are expected to continue to climb at a rapid
pace during fiscal 2008 as the company signs on
more physicians and offers additional services to
existing clients. Preliminary revenue forecasts are for
up to $8 million for fiscal 2008 ending September 30.

VALUATION

Given the explosive revenue growth and recent
announcements, Healthscreen is expected to reach
profitability in early f2008. Companies operating in this
industry typically attract premium trading multiples
with the current average at 32X f2008 earnings. While
these multiples do not yet apply to Healthscreen,
which is still in the early stages of growth, this
valuation should become more applicable as high
margin revenues continue to expand and grow the
company’s bottom line. Healthscreen also continues
to seek and evaluate acquisition opportunities in the
highly-fragmented healthcare industry.

It is estimated that Canadian doctors do not get paid
for up to $2.5 billion worth of services a year not
covered by medicare or private insurance. Public
healthcare is changing and Healthscreen is leading
the pack in capitalizing on these new opportunities.

Healthscreen SolutionsInc.

Suite 1203, 80 Bloor Street West

Toronto, Ontario M5S 2V1

Contact: Justin Belobaba , President & CEO
Phone: (866) 534-3627

Fax:  (866) 796-4179

Email: bel obaba@healthscreen.com
Website: www.healthscreen.com

The corporate information provided in this report is for informational purposes only. While every effort has been taken to provide accurate information, the completeness or
accuracy of such information is not guaranteed. Certain statements in this report may constitute “forward-looking” statements which involve known and unknown risks,
uncertainties and other factors which may cause the actua results, performance or achievements of the company, or industry results, to be materially different from any future
results, performance or achievements expressed or implied by such forward-looking statements. The company profiled assumes no liability for the information presented. The
information contained in this report should not be construed as offering investment advice. Those seeking direct investment advice should consult a qualified, registered,
investment professional. Thisis not adirect or implied solicitation to buy or sell securities. Readers are advised to conduct their own due diligence prior to considering buying
or selling any stock. Trading accounts, including personal, family and corporate accounts, under the control of QIS Capital management and employees currently hold
117,000 shares in the company profiled. QIS Capital does not have any financial agreement with the company mentioned in this report but reserves the right to trade in the
securities listed. No stock exchange has approved or disapproved of the information contained herein. Copyright ©2007, QIS Capital Corporation.
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